To Persuade - Overview

You have options when you are defending an “argument” (or “opinion” or “theory” or “premise” or “belief” or “point” or “idea” or…) 
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Logical Structures


The basic argument structure is Point/Support.  There are several logical structures with which to support an argument. 





1.  Cause and Effect: when some event X occurs, one (or more)


     event Y is known to occur (or can be expected to occur)





2.  Induction: when you assemble a collection of relevant facts in


     support of the opinion eg. statistics, empirical evidence/personal


     experience…





3.  Analogy: when you suggest that one situation is significantly 


     similar to some other, better known situation





4. Deduction: when you use a general rule (“premise”) to make a


    conclusion about a particular case.





Illogical (“Fallacious”) Structures





1.  Psychological Appeals: when you appeal to the


    emotions/psychology of listeners instead of the


    rational/reasonable faculties of the listener





2.  False Analogy: when you allege that one situation is significantly


     similar to some other, better known situation, when in fact the


     situations are significantly dissimilar





3. Causal Error: when you misrepresent/misunderstand the


    cause/effect relationship at work





4. For a complete list of fallacies, go to: 


http://www.mmrhs.net/Docs/resources/fallacies.pdf





Rhetorical Strategies





1. Emphasis techniques : drawing attention through any one of a 


    number of strategies eg. Repetition, inflection, shift in tone etc. 


    For a list of emphasis techniques go to:


http://www.mmrhs.net/Docs/resources/emphasis_strategies.pdf


2. Allusions


3. Hyperbole


4. Euphemism/Dysphemism


5. For an extensive list of rhetorical strategies go to:


http://en.wikipedia.org/wiki/Glossary_of_rhetorical_terms
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